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PART 1
ESTATE PLANNING BASICS AND CORE ANALYSIS

AGENDA
+ The Smith Family

+ Estate Planning Continuum
* Probate Asset Analysis Diagram
* Do You Need A Trust Checklist
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ESTATE PLANNING BASICS AND CORE ANALYSIS

The Smith Family

« John Smith (Dad) - 75

« Jane Smith (Mom)-73

« Tom Smith (Son) - 46

« Sally Smith (Daughter) -44

« John and Jane don’t have a Will,
Trust or POA’s - no estate plan
in place.

RITCHIE LAW OFFICE, Lt
Estate Planning Continuum™

Will-Based Plans Trust-Based Plans
No Standard Wills Will With Standard RLT with Irrevacable
Estate Testamentary | Revocable Marital Tax Trusts
Plan Trusts Lving Trusts  Subtrusts

Complex

Jahn and Jane Smith Date: 03/05/2026
Prob Analysis Diagram
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DO YOU NEED A TRUST
CHECKLIST

. Is the Net Worth of Your Estate Including Life Insurance, Retirement
and Equity in Your Home) approaching S4M?

»

. Do you Need a Trust to Avoid Probate?

w

. Do you have a Complicated Family Situation?
A. Blended Famil
B. Married or Individual with No Children
C. In Law Problems (Testamentary Trusts)
D. Children are Minors or Spendthrifts (Testamentary Trusts)

IS

. Do you want to Make Sure Your Children Receive Their Inheritance
(Surviving Spouse Re-Marriage)

»n

. Would a Trust Complicate Your Life Too Much?

Dan Deneen

Powers of Attorney and Medicaid Planning

Farmland Discounting Tools-
In Brief!

Presentedby: Thomas A. Jennings
of Livingston Barger LLP




Tax Planning Tools: Asset

Ownership

* Make sure yOu know the current ownership

* The client often does not know this exactly

+ Some discounts may be “baked in” to that ownership

* We often get a 20% discount on ground owned as
tenants in common with other owners. Remember even

if the “other owner” is the spouse.
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Discount Tool: 2032A

* What is 2032A
o Special Use Valuation ( created 1976)
o Itis an alternative valuation method for valuing farm real estate based
upon its production capacity rather than fair market value
* Requirements
o Limit of $1,460,000
Material participation 5 of 8 years before retirement or passing
50% of value must be from qualifying property
Qualified heirs must receive property and participate for 10 years after
decedent’s death

o

o

o

o Lien against property for tax saved.

+ ¢ =+ s+ e . specific lllinois Considerations

o AG has stated they would allow the use of 20324 - even if not required
for federal filing
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Tax Planning Tools: IRS

Code 6166

* Can elect to extend the time for paying federal estate tax when a specified
percentage (35%) of the adjusted gross estate at death is composed of a
closely held business.

o Estate tax can be paid over a 14- year period

* 2% tax rate on the first $1,900,000 of value

12

3/16/2026




13

14

15

LLCs & Limited
Partnerships

Limited Liability Company
Discussion of LLC as a valuable management tool for
future generations
Valuation discounts:
Minority Discount: Discount for lack of Control

. 13-23%
Marketability Discount: Discount for lack of
Marketability often 30-45%

Farm LLC Example:
Discounting

Earl's wife Betty passed priorto any serious planning preparation. Earl
owned $10, 000,000.00 farmland which he placed in LLC and gifted 58%
of his certificate to daughters prior to death. The gift Reported on his 709
for the Gift. The remaining 42% held on death was discounted 16% for
lack of control and 33.60% for lack of marketability, for a combined
discount of 49.6%

THANK
YOU

Questions?
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